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Safe harbor

In addition to historical information, certain statements contained herein are forward-looking statements within the meaning of federal securities laws, and Cooper-Standard Holdings, Inc. (Cooper 

Standard) intends that such forward-looking statements be subject to the safe-harbor created thereby. These forward-looking statements include statements concerning the companyôs plans, 

objectives, goals, strategies, future events, future revenue or performance, capital expenditures, financing needs, plans or intentions relating to acquisitions, business trends, the impact of ñfresh-

startò accounting, the impact of the companyôs bankruptcy on its future performance and other information that is not historical information. When used herein, the words ñestimates,ò ñexpects,ò 

ñanticipates,ò ñprojects,ò ñplans,ò ñintends,ò ñbelieves,ò ñforecasts,ò or future or conditional verbs, such as ñwill,ò ñshould,ò ñcould,ò or ñmay,ò and variations of such words or similar expressions are 

intended to identify forward-looking statements. All forward-looking statements, including, without limitation, managementôs examination of historical operating trends and data, are based upon 

Cooper Standardôs current expectations and various assumptions. Cooper Standardôs expectations, beliefs and projections are expressed in good faith and Cooper Standard believes there is a 

reasonable basis for them. However, no assurances can be made that these expectations, beliefs and projections will be achieved. Forward-looking statements are not guarantees of future 

performance and are subject to significant risks and uncertainties that may cause actual results or achievements to be materially different from the future results or achievements expressed or 

implied by the forward-looking statements.

This presentation includes forward-looking statements, reflecting current analysis and expectations, based on what are believed to be reasonable assumptions. Forward-looking statements may 

involve known and unknown risks, uncertainties and other factors, which may cause actual results to differ materially from those projected, stated or implied, depending on many factors, including, 

without limitation: the inability to compare the companyôs financial condition or results historically due to fresh start accounting; the ability to maintain contracts and suppliers and customer 

relationships; limitations on flexibility in operating our business contained in our debt agreements; our dependence on the automotive industry; availability and cost of raw materials; our exposure to 

natural disasters; our dependence on certain major customers; competition in the automotive industry; sovereign and other risks related to our conducting operations outside the United States; the 

uncertainty of our ability to achieve expected cost reduction savings; our exposure to product liability and warranty claims; labor conditions; our vulnerability to changes in interest rates; our ability 

to meet customersô needs for new and improved products in a timely manner; our ability to attract and retain key personnel; potential conflicts of interest between our owners and us; our legal 

rights to our intellectual property portfolio; our pension plans; and environmental and other regulations. There may be other factors that may cause the companyôs actual results to differ materially 

from those projected in any forward-looking statement. Accordingly, there can be no assurance that Cooper Standard will meet future results, performance or achievements expressed or implied 

by such forward-looking statements. This paragraph is included to provide a safe harbor for forward-looking statements, which are not generally required to be publicly revised as circumstances 

change and which Cooper Standard does not intend to update.  

There may be other factors that may cause the companyôs actual results to differ materially from the forward-looking statements. Cooper Standard undertakes no obligation to update or revise 

forward-looking statements to reflect events or circumstances that arise after the date made or to reflect the occurrence of unanticipated events.

This presentation has been prepared solely for information purposes and is furnished subject to the terms of the Confidentiality Agreement previously delivered. The information in this presentation 

may be not be copied, reproduced, distributed or disclosed except in compliance with such Confidentiality Agreement.

This presentation includes certain statements, estimates and forecasts of Cooper Standard with respect to the anticipated future performance of Cooper Standard that involve significant elements 

of subjective judgment and analysis that may or may not prove to be accurate or correct. There can be no assurance that these statements, estimates and forecasts will be attained and actual 

outcomes and results may differ materially from what is estimated or forecast herein. Cooper Standard undertakes no obligation to update any statement, estimate or forecast, whether as a result 

of new information, future events or otherwise.

This presentation has been prepared to assist interested parties in making their own evaluation of Cooper Standard and does not purport to be all-inclusive or to contain all the information that a 

prospective purchaser may desire. In all cases, interested parties should conduct their own independent investigations and analyses of Cooper Standard. Interested parties can only rely on the 

results of their own investigations and the representations and warranties made in any definitive agreement that may be executed.

2



Cooper Standard

Company Overview



cooperstandard 4

Company Overview

Leading Manufacturer

ÅLeading manufacturer of vehicle sealing and trim, fluid handling and anti-vibration 

systems (ñAVSò) components, systems, subsystems and modules for the automotive 

industry 

ÅCustomers
ï81% direct OEM (57% Detroit 3)

ï19% Tier 1, Tier 2 and other markets

ÅFootprint
ï70+ manufacturing facilities

ï7 design and engineering centers

ï19 countries

ÅEmployees
ï~21,000 employees
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Product Line Overview

2010 Revenue of $2.4 B 

49% 39%

9%
3%

Fluid handling

Anti-vibration systemsIndustrial

Vehicle sealing and trim 
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Cooper Standardôs Top 20 Platforms Q3 2011

#6 GM

LaCrosse

#2 Ford

Escape

#20 Peugeot
307

#1 Ford

F-150

#5 GM
Tahoe/Yukon/

Escalade

#8 Ford 
Fusion / Edge

#16 Fiat
Linea/Punto/Stilo/

Bravo

#7 Ford

Explorer

#15 GM
Cruze

#3 GM
Silverado/Sierra

#4 Ford

Fiesta

#11 GM

Impala

#9 Ford

Mondeo/S60/

V50/V70/Galaxy

#13 Ford
Ecosport

#10 Dodge
200 / Challenger

#20 GM
Traverse/Acadia

#17 Ford

F-Series Super Duty
#18 Fiat

Siena/Albea/Palio/
Strada

#14 BMW
3 Series

#12 VW

Jetta

Cooper Standard products are consistently on the top selling global platforms
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Footprint Evolution

Asia PacificAmericas Europe

Recent Footprint Expansion:
ÅCraiova, Romania
ÅCzestochowa, Poland
ÅMumbai, India
ÅNakhonratchasima, Thailand
ÅSao Paulo, Brazil

Joint Venture Operation

Manufacturing

Technical Center

Sales / Administration
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Revenue Evolution
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2004A

Ultimate customer

Other
10%

GM
24%

Ford
41%Chrysler

16%

Renault-
Nissan

5%

PSA
4%

Other
28%

GM
19%

Ford
31%

Fiat
6%

VW
6%

Chrysler 
7%

2010A

2004A

Top 20 selling programs

2010A
Cars and    

crossovers
45%

SUV/  
Trucks
55%

Cars and 
crossovers

65%

SUV/
Trucks
35%

PSA
3%

2004A

Region

South America
6%

North America
52%

Europe
34%

2010A

Asia Pacific
8%

South America
3%

North America
70%

Europe
23%

Asia Pacific
4%

Improving regional, customer and vehicle mix
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Operational Excellence
Lean

Restructuring

Low Cost Country (LCC)

ÅExpand footprint globally following customers

Å7 JVs in LCCs

ÅProactive process

ÅRealize synergies from acquisitions

ÅEliminate excess capacity

Management is a proven integrator of 

acquisitions

L¢¢Ωǎ CƭǳƛŘ
Handling systems

1999 2000 2005 2006 20072007 2011 2011

Cooper 
Standard 
France

ÅLean savings of ~4% of sales since 2004

ÅñBottom-upò approach

ïIdentify, implement and track project savings 

at the individual facility level

ÅData-driven, disciplined operating model

Supply Chain and Raw Material

ÅMaterials represent approximately 40-45% of sales

ÅEffectively leverage our scale

ÅDevelop low cost country supply base to support 

footprint

Disciplined approach to operational excellence 

resulting in strong performance
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Cooper Standard
Avenues for Growth

Leading technology & engineering capabilities1

Developed market recovery2

Long-term growth in emerging markets3

Opportunities in adjacent markets5

Trends towards global platforms4
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Leading technology & engineering capabilities

Avenues for Growth

1

ÅTechnology and new products well positioned for emerging customer demand:

- Fuel delivery systems to control vapors, improve fuel economy, and increase overall 

vehicle performance

- Thermal management systems to heat and cool hybrid and E-car systems

-Safe SealÊ solution prevents pinching injuries through integrated sensor technology

- Hard coating technology for enhanced appearance and increased content per vehicle


